Financial Advisor Interview Information

Name of advisor:










Firm:











Address:























Phone: 












Fax: 












E-mail: 












1. How long have you been a financial advisor?

Less than one year 
( 

One to four years 
(
Five to 10 years 
( 

More than 10 years 
(
Years in the business: 




Years at their firm: 




Why he or she switched firms: 




2. What makes you a good financial advisor?

3. What licenses, credentials, and other certifications do you have?


Education

Undergraduate degree ( In 



 University? 



Advanced degree         ( In 



 University? 



Graduate degree          ( In 



 University? 




Licenses

Securities



( What? 






Insurance



( What? 






Commodities



( What? 





Registered Investment Advisor
(
Certified Financial Planner (CFP)
(
Certified Public Accountant (CPA)
(
Personal Financial Specialists (PFS)
(
Certified Funds Specialist (CFS)
(
Certified Senior Advisor (CSA)
(
Other




(
Are you personally licensed or registered as an Investment Adviser with the:? 

State (s)? Yes ( No ( What? 








Federal government? Yes (
No (

If no, why not? 





















Is your firm licensed or registered as an Investment Adviser with the: 

State (s)? Yes (
No ( What? 








Federal government? Yes (
No (

If no, why not? 





















Will you provide me with your disclosure document Form ADV or its state equivalent form? 

Yes (

No ( 

If no, why not? 




















4. What financial planning related continuing education requirements do you fulfill? 
______ hours every______
5. Have you ever been disciplined by the NASD or any regulatory agency during your career?

Yes (

No (


What organizations are you regulated by?

6. What type of clients do you specialize in?

Advisor’s niche: 










If no niche, can you describe your typical client?

Age of typical client:  



Size of assets of typical client: 



Occupation of typical client: 



7. What services do you and your firm offer?

Planning Services




Examples of Products
Financial Planning
(


Stocks 

(
Retirement Planning
(


Mutual Funds

(
Insurance Planning
(


Bonds 


(
Estate Planning
(


Options

(
Taxes


(


Managed Money
(






Annuities

(






Commodities

(






Hedge funds

(






Other 


(
Do you have a brochure packet or information pamphlet that I can take home?

Yes (

No (


8. Are you independent of financial product sponsors?

Yes (

No (
9. Do you create a written financial plan for your clients?

Yes (

No (


If yes,

What sort of plan? 
































Cost, if any, for the plan or the time spent preparing it: 





Do you have a sample that I can peruse? Yes (
No (


10. Do you spend time educating your clients about money?

Yes (

No (


If yes, then how?

Classes

(
Books


(
Tapes


(
Brochures

(
Educational videos
(
11. Who will be involved with my service?

The Financial Plan: Who creates the plan?

Name:  



 Phone 

 E-mail 



The Transfer: Who handles the transfer of my money?

Name:  



 Phone 

 E-mail 



The Monitor: Who watches how my investments are doing?

Name:  



 Phone 

 E-mail 



The Service: Who will call me to schedule review meetings?

Name:  



 Phone 

 E-mail 



12. How do you charge your clients?

Commission


(
If so, what is the range of commission?

Fee based


(
If so, what is the annual fee scale?

Fee only



(
If so, what is your hourly rate?  How are the hours calculated?

Do you receive any other compensation for recommending particular investments? 











Combination fee and commission
(
Provide details: 































13. What do you typically charge?

Hourly Rate $

@ hour
Flat fee (range) $

 to $


Percentage of assets under management 

 percent
14. How many core clients, those whom with you have a regular quarterly contact, do you currently have?
# of clients: 


Total assets under management: 



Your rank among them in terms of size of assets: 




15. Do you provide a written client engagement agreement? Yes (

No (


